How to…. Sell promotional items locally

There are many useful products that could help your organisation.

Types of Product

There are many to choose from – some have a long lifespan and others are more trendy and likely to become unfashionable after a short time.

For example, badges and pound-for-life keyrings (where the key fob detaches and fits into supermarket trolleys instead of a pound coin) seem to have a long life expectancy.  Wristbands seem to have had their day already despite being very trendy for a while.  
New products need to be considered such as dog tags and questions asked as to whether they will be the next big thing.  The safe option is to stick to products which will always have some sales over time to avoid being left with stocks of goods that will never sell. 

Security

All products should be able to be displayed in as secure a means possible.  Plastic tags to fasten any dispenser or monetary collection vessel is good practice.

Location Location Location

For best results, the best locations have to be secured.  Usually, anywhere with a good footfall of people is helpful… but consider how people pay for goods in that location.  Petrol stations where the percentage of credit card payers is much higher will normally do worse than a sub post office or other location with a lottery dispenser for example where more people will have cash to buy a small item.  Also sell products to individual supporters encouraging them to take a quantity to sell to friends e.g. 10 badges on a laminated A5 card.
Tax Issues and Expectations

You can offer them at a suggested donation but anyone can take a product by putting less in.  However, there are VAT implications if the product is sold for a price as well as other tax implications of it becoming a trade.  Suggested donation seems to work well for most charities.  If there is £100 worth of products in a dispenser, expect an emptied dispenser to produce around £75 whichever route is taken, even if sold for a set price (according to several badge suppliers).
Suppliers

Choose suppliers that give a good price even if only small quantities are ordered.  Compare suppliers and haggle!  For a free list of many suppliers to enable you to take competitive quotes visit http://www.companysolutions.biz/content/suppliers
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